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Key Considerations & Advanced Planning

Objective

Approach

The client holds significant concentrated equity and cash positions, alongside
complex charitable structures, substantial tax liabilities, and multiple real estate
holdings. While not fee sensitive, they are looking for advisory efficiency and value
through a more coordinated, outcome-oriented wealth strategy.

Complex Wealth Planning for Multi-Generational Household

Client

A 56-year-old high-net-worth individual and spouse, with adult children, seeking
comprehensive wealth planning, investment management, and legacy structuring.
The client maintains a hands-off approach and prefers a moderate risk profile, with an
openness to alternative investments and private markets.

Simplifying the complex. The clients case is complex but it has been structured
through advanced planning. This allows us to consider the clients long-term strategy
and implement across multiple accounts taking into account how each impacts the
overall strategy.  Solutions are tailored to drive the best outcome and implemented
strategically achieve their goals.

Assets Under Management
$70M in trust

$35M in a single stock holding (closely held equity)
$35M in cash, mostly held in U.S. Treasury money
market funds

Charitable Planning
Charitable Lead Annuity Trust (CLAT): $8–10M total
Funding a Donor Advised Fund (DAF) over 7 years;
currently in year 2/7

Tax Exposure
~$1.5M paid in the current year.
~$7.5M due next year.

Insurance Planning
$6M in life insurance funded over 6 years (Enhanced
Cash Value strategy)

Existing Investment Account
$5M in a traditional stock and bond portfolio

by WealthCIO

Philanthropy
Committed $5M charitable donation to a major university

Income & Liquidity Management
Draws from a line of credit as needed
Takes distributions on demand
Board seat compensation provides $200K–$250K
annually

Additional Planning Factors
Targeting a 0.50% advisory fee (currently paying
0.85%)
Strong interest in alternative investments and private
markets
Primary banking relationship with a major national
institution
Real estate portfolio includes: Primary residence,
Condominium, Two vacation homes.
Planning to purchase a ¼ share of a private aircraft
(~$1.5MM)
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Investment Diversification & Stock Concentration Management
The client’s concentrated equity position was a major risk factor. Rather than selling outright, a multi-tranche strategy
was implemented:

Full-risk tranche remained untouched, respecting the client’s conviction.
Enhanced direct indexing was applied to a portion, accelerating tax-loss harvesting to offset embedded gains.
Prepaid Variable Forward (PPVF) was used on another tranche to reduce downside risk while maintaining upside
exposure. This position also served as collateral to fund a diversified S&P 500 direct indexing portfolio, improving
overall portfolio diversification.

Fixed Income Structuring for Tax & Philanthropy
Created custom fixed income ladders to generate liquidity in sync with tax obligations, minimizing impact on the
broader portfolio.
Structured funding for Donor Advised Fund (DAF) with short-term instruments to earn interest while aligning with
future funding needs.

Charitable & Tax Planning Integration
Coordinated CLAT and DAF strategies within broader financial planning.
Modeled cash flows and portfolio shifts to prepare for known tax liability.
Explored future gifting strategies aligned with philanthropic values and tax optimization.

Real Estate & Lifestyle Planning
Comprehensive review of all real estate holdings and associated debt structures.
Integrated aircraft share purchase into a broader cash flow and liquidity strategy.

Legacy Structuring & Family Governance
Ongoing trust review to ensure long-term alignment with family and estate goals.
Potential next steps include education for adult children and introduction of governance frameworks.

Reduced Concentration Risk
A structured diversification plan preserved conviction in
core equity holdings while creating liquidity and downside
protection through a combination of direct indexing and a
prepaid variable forward.

Tax-Efficient Liquidity
Custom fixed income ladders were implemented to align
with anticipated tax payments and DAF funding needs,
allowing idle cash to generate yield while meeting
obligations.

Operational Integration
Planning for real estate, philanthropy, and lifestyle
purchases (such as aircraft ownership) was seamlessly
integrated into the investment plan, reducing financial
friction and preserving flexibility.

Outcome

Proposed Strategy

Improved Portfolio Balance
The use of direct indexing and new allocation to broad
equity exposure introduced long-overdue diversification,
transforming the investment strategy from concentrated
and static to risk-aligned and adaptive.

Long-Term Alignment
The family trust structure and charitable strategies are now
working cohesively within an institutional-quality investment
framework, setting the stage for multi-generational
stewardship.

All investment advisory services are provided through Concurrent Asset Management, LLC (“CAM”), a Registered Investment Advisor
(“RIA”) with the U.S. Securities and Exchange Commission (“SEC”). CAM offers advisory services other investment advisors and their
investment adviser representatives (collectively, the “Other Advisors”) who in turn provide advisory services to individuals, high net
worth individuals, families, trusts, estates, and businesses (the “Other advisors”). CAM also provides advisory services to each
Concurrent Series (defined below). CAM’s advisory services are provided on a discretionary or non-discretionary basis. 
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The client’s financial architecture was significantly enhanced through diversification, liquidity planning, and
strategic tax alignment.  Key results include:
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